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[eplypap o TOU OYEOLOU
UAPKETLVYK

1 'Opao — ATIOCTOAN

! 'Epguva ayopag

] ZTpaTnyilkn HOAPKETIVYK

] To pelypo LAPKETLVYK (4P)
1 ZTO)XOl LAPKETLVYK

1 Opyavwon MAPKETLVYK

1 AVAAUOT] OTIOTEAECUATWYV




ETttAoyr) opauaTog Kol OTPOATNYLKTG

EVpeon ekeivng Tng

OTPUTNYLIKY|G
TIOV £0TLA(EL KAAVTEPQA
OTLG AVAYKEG KOl TIG EMLOUpiaG
TOU KATOVOAWTY
(kowvo oTd)0G)

‘Opapa -
ATIOOTOAY)




ANAWOT — OLATUTIWOT] OPALATOG

! Mpokettal yia tn dLolkNTIKT dmtoyn yLa to €(60¢
NG EMLYEipNONG TTOL BEAOUE VO avaTTUEOUE
KOL TNV ETLYELPNMOTIKY] B€on TTov elBupovpue
VO EYOUUE OTO HEAAOV.

Mo va yivel auto Ba TIPETIEL VO ATTLVTICOUE OTO

€8NG:

-1 Ti emyeipnon €xoupe (1] OKOTIEVOUE VO
QVATITUEOUE);

! Motog gival 0 06Nyd¢ NG OTPATNYIKTG LAPKETLVYK;

1 Mola gival n pLthocodia TnG emiyeipnong;




OpLOPEVA TIOPAOELY AT

! Tesla

No glvat 0 Ny€Tng otnv ayopd NAEKTPLKWY OXNUATWY OE TIOYKOOULO
eminedo

! McDonald’s

To dpapa tng McDonald ivat va kuplapyel otnv maykdopLo ayopd
£ToLou payntov. H maykdopla kuplapyio onuaivel 0Tt eival to
onueio avadopdg yla TNV LKAVOTIOMGOT TOU TIEAXTN EVW AUEAVEL TO
LEPLOLO ayopdq Kal Ta kEPON e TNV EukoAia kat Aéia Tou
TPOLOVTOG,

! International Committee of the Red Cross (ICRC)

H atootoAr] tou ICRC givai n BeAtiwon g mototrag {wng, va
OUENOEL TNV AUTOEKTIUNON KAL TO EVOLADEPOV YL TOUG AAAOUG, Va

BonBnoeL kot TPOETOLHATEL TOUG AVEPWTIOUG YLa ETIELYOUCEG AVAYKEG
KOl KATAOTAOELG,.




1. AVTOYWVLOTEG OTOV KAGOO, ONAOT], O AVTOYWVLIOOG LETAEY
ETOLPELWYV TIOU TIOPAYOUV KOl EUTIOPEVOVTAL OJOELOT) TIPOIOVTA

2. MBavol veol avtaywvioTteg, 6nAadn), N ameLAr] L0060V
VEWV ETILYELPTIOEWYV OTNV ayopd

3. MpopnBeuteg Kat TO EVOEYOUEVO VA KATAKTIIOOUV EYAAN SUVAUN
KOL Apa EAEYYO TNG AyOPAS

4. KOTavaAwTEG KoL TO EVOEYOUEVO VA KATAKTIIOOUV HEYAAT SUVOUN
KoL dpa va T BAAAOUV TOUG OPOUG TOUG OTNV ayopd

5. Yokatdotota, SnAadri, N ATEIAT] AT UTIOKATACTATA TIPOLOVTA
KOl UTINPEOLEG



MovteAo MNevte Auvapewy Tou
Porter

Avvatotnta
AvarTugng
UTIOKQTALOTOTWY
TPOLOVTWY

-

Ydiotapevog
AVTaywVLOUOC




AVO0 €(d1 €pguvag ayopas: 1 «TIPWTOYEVIG» KOL T
«OEVUTEPOYEVTIGY

Mpwtoyevrig
2 UAAOYT) OTOLYELWV HECW EPWTTUATOAOYIWY

Asurspoysvﬁg

ANHOGCLEVUEVEG TIANPOPOPLEG TIOU UTIAPYOLV GTOV
OLKOVOLKO TUTIO, O€ ETIAYYEAUATIKA EVTUTIA &
ePnUEPLOEG, T[EplO5lKO( OTATIOTIKN UTINPETia (TIy.
ONHOYpPAPLKA OTOLYELR ATIO ATIOYPADES, ELOAYWYES &
£EQYWYEG TIPOLOVTWY, KATI), ETILLEANTIPLO, VOLYTEG
Bdoelg 6edopévwy (Eurostat, World Bank, etc)

H maipox1) OTATIOTIKWY OTOLYEIWY, OEIKTWV KO AOLTITG
nmAnpodopnong amodideTat padl Je TIG TINYES AT OTIOU AUTA
avtAnOnkav.



Owkovopikoi Mapayovteg (1/3)

 2TOLYELQ YLO TOV KAGOO TIOVU QVIKEL N ETALPEIO OOU:

IMeyeBoc ayopdg
DETmBuuntd pepidlo ayopds (autd eival amapaitnTto povo
av VouiCelg 0TL Ba yiveLg oNUaVTLKOG Ty TNG 0TNV ayopd)
OMNoapovca (rytnon otnv ayopd IOV OTOX EVELG
OTAoELG TNG AYOPAG-OTOXO0G AVOPOPLKA LIE:
> oVATITUEN,
»TIPOTIMNOELG KATAVOAWTT, KOl
»e&ENENG TTpOTOVTOG
MPOOTITIKT) AVATITUENG KOL EUKALPLEG YLO ETILYELPTOT) TOU
neyeBoug cou




Oikovouikoli Mapayovteg (2/3)

«EutodLa ELl60000V TNG ETALPELNG GOV OTNV AYOPA.

2YYNAO keddAalo/ K6oTog kKedaAaiou

2YPNAO KOOTOG TTapOyWYNS

JMeydAeg emevouoelg yia to marketing
JATI0d0)M KATOVOAWTN KOL QVAYVWPLOT) OPKOG
JEkmaideuon kat de&LOTNTEG

CEWdIKY) TEXYVOAOYIO KO TIOTEVTES

JOMetadopikd £€0da

JAoopol, TEAN, KATT

IZUVTEXVLIOKEG OPYOVWIOELG




Owkovopikoi Mapayovtec (3/3)

e AAOLYEC TTOV (0WG EMNPEACOVV TNV ETALPELX OOV.

JOLKOVOULKEG AAAQYEG

LKOWVWVIKEG OAAQLYEG

JAMayn Texvoloyioag

JAMNayeg o€ Bepata teptBAAAOVTOG
CINOMLKEG/KAVOVIOTIKEG OAAAYEG

JAMOYEG 0TOV KAQDO TIOU QVIKEL 1) ETALPELQ OOV




S — AUvapn (TIAEOVEKTNATA) TNG ETILYEIPNONG: ZNUElN - TTES(O OTQ
oTIolo ETILYELPNOT ElVaL KOAT): TIAEOVEKTNO EVOVTL TWV
QVTAYWVLOTWV.

W — ASuvapia (LELOVEKTN Q) TNG ETILXEIPNONG: ZNMEla - IESIX OTQ
oTtoia 1 €T E(pPMION VOTEPEL (OE OUYKPLON LE TOUG AVTLTIAAOUG):
HELOVEKTN A TIou BETEL o€ KivOuvo TNV emyeipnon.

O — Eukaupia: EEWTEPIKOG TTOPAYOVTOG TIOU TIPOCDEPEL ElTE
duvatdtnTa ylo cbénom Twv KEPSWV TN ETLYE(PNONG, E(TE TN
SUVATOTNTA YLOL AVTOYWVLIOTIKO TIAEOVEKTN A, BEATIWVOVTAG TLG
OLKOVOLKEG KOl OPYAVWTIKEG CUVONKEG.

T — Antel\}: EEwtepikdg mopdyovTog TTou UTopel va EXEL PVNTLKY
entidpaomn otnv kepdodopia kal tn BEon TG MLy ElpnONG OTNV
ayopd.



Avoluvon SWOT

S m O

STRENGTHS

Things your
company does well

Qualities that
separate you from
your competitors

Internal resources
such as skilled,
knowledgeable staff

Tangible assets such
as intellectual
property, capital,
proprietary
technologies etc.

WEAKNESSES

Things your
company lacks

Things your
competitors do
better than you

Resource limitations

Unclear unique
selling proposition

OPPORTUNITIES

Underserved
markets for specific
products

Few competitors in
your area

Emerging need for
your products or
services

Press/media
coverage of your
company

THREATS

Emerging
competitors

Changing regulatory
environment

Negative press/
media coverage

Changing customer
attitudes toward
your company




AvaAuon SWOT

Avvaperg Aduvapigg Eukaipieg ATTEINEG

Mpoiov/Ymrnpeoia

Ovopa/Marketing

AvOpwrTrivo
KE@AAalo
XpNHUATOOIKOVOI
KA

Opydavwon/
Agitoupyial/
Aloiknon

H ayopd

Mtropei kdTmrola amé Ta duvatd oadg onueia va BeATIwWoOUV TIG aduvalieg cag R va
KOTOTTOAEUNOOUV TIC ATTEIAEC? EAV val, TTEQIYPAWTE TTWCG.

Me Bdon TIG TTPONYOUMEVESG TTANPOPOPIEG, TTOIOI Eival Ol AUECOI OTOXOI OAG KOl TA ETTOMEVA
pARuara?

Me Bdaon TIG TTpONYoOUUEVEG TTANPOPOPIES, TTolI0I €ival OI HOKPOXPOVIOoI OTOXOI COg Kal Td
emoueva BApara?




H avauon TOWS amotelei mapoarrayr) tng SWOT. Agixvel tig
OXEOELG HETAEY TWYV ECWTEPLKWV KOL TWV EEWTEPLKWV
TIAPAYOVTWY, ONAAOT| TIWG EEWTEPIKEG EUKALPIEG KOL OL ATIELAEG

TIOU OVTLHETWTI{GEL LLal ETILXELPTION T] EVAG OPYOVLOHOG
avTioToLyifovTal LIE T SUVATA OMHELR KOL TLG AOUVANLEG WOTE
va avamtuyBouv 4 EVOAAXKTIKOL TUTIOL OTPATNYIKWVY X ESIWV.

Avamtuén ZTpatnyLlkwyv oxedlwVv:
SO A&lomoinon Auvdapewvy (S) yia tnv a&lomoinon evkatptwyv (O)

WO EvtoTmiopog Aduvaputwy (W) yia tnv a&Llomoinon Twyv EVKaLpLWV
(O)

ST A&iomoinon Auvapewy (S) ylot OVTIHETWTILOT TWV ATTELAWV (T)

WT Evtomiopog twv Aduvaptwy (W) ylo TV GVILHETWTILOY) TWV
amtetAwv (T)



SO WO

ZTPATNYLKEG TIOU ITPATNYLKEG EVIOTILOUOU Kot
XPNOLUOTIOLOUV T SUVATA  AVTLUETWIILONG TWV S UVAULWY
onueia yra tnv aflonoinon yla aflomoinon Twv EUKALPLWVY
TWV EUKALPLWV

ST WT

ITPATNYLKEG TTOU ZTPATNYLKEG EVIOTILOHOU Kol
XPNOLUOTIOLOUV TA SUVATA  AVTLUETWITLONG TWV ASUVAULWY
OnUEela yLa tnv YLOL TNV QVTLHETWITLON TWV
QVTLLETWITLON TWV ANMEAWV  amEAWVY




H dladikaoia tou MapKeTIVYK

ITpatnyikn
MAPKETIVYK

*Tunuatomnoinon
*ITOXEUD
*TonoBétnon

g
2

-
o T ——_




H oTtpatnyikr] LOPKETIVYK CUVOEEL TNV ETILYELPNON ME TO
nepLBAAAOV TNG — TNV ayopad: dnAadr) TOUG TTIEAATEG
(UTTOPKTOUG 1] SUVNTLKOUG) KAL TOV OLVTAYWVLO O TIOU
AVTLMETWTTLCEL.

H otdon (cupmepldopd, TIOALTIKT) LULOG ETAULPELNG
ATIEVAVTL OTNV Oyopd ATTOTEAEL, OTNV OUGiQ, KoL TNV
OTPOTNYLKY] TNG.

‘OAEG OL ETALPELEG EYOUV OTPATNYLKN AVEEAPTNTA TOU OV
£XOUV 1] OYL GUVELONON QUTNG TNG OTPATNYLKIG.

AV UL ETALPEI OEV EXEL OTPATNYLKT] TOTE OTPATNYLKT] (KO
dpa oTAON ATEVAVTL OTNV ayopd) Ba ¢ emBdAAouv ol
QVTOYWVIOTEG TNG.



TUNMOTOTIOWNOT), OTOYXEUON,
ToTobemon

2TOYEUON

* H Sundkaoia tng afohdynong g eAkvotikdTnrag kaBe tufparog tng
ayopdg ko n eMAoyr) EVOC f) NEPLOTOTEPWV TUNHATWVY Yia
Spaoctnplonoinon

» AfLohOynon EAKUCTIKOTITAL TRMNPATWY

Torto¥€tnon

» Aapdpdwon tng «npotaons aflagy (value proposition) pe otoyo ta
ETUAEYUEVA TN HOTA, KL TOU Tponou pe tov onolo avtr Ba uhomownBel
+ TonoBeTnon oe o)eon HE Ta EMAEYUEVD TUAPOTT
+ Dbnyel v avantuin tov piyparog marketing

.




Kplrpla yLo TNV TUNMATOTIOmOoN
KOTOVOAWTIKWY OyOpWV

Nrewypadpwka Anpoypadika Wuyoypadika Katavahwrtikng
cvuneplpopacg

Kowvwvikr taén Mepiotaon ayopdc

lewypadLkr MEpLOXN @oAo Tponoc {wrig AvaintoUpuevn
wdélela

lrewypadikd Owoyevelak MpoowmnikoTnTa Eidoc xpriotn kal
XQPAKTNPLOTIKG kataotaon (baon, évtaon ypriong
uéyeBog, KTA)

OwkLoTIkn MukvoTnTa Ewgdbnua NpoorjAwon oto brand
Méyebog ywpag EmayyeApa Etolpotnra ayopds

MéyeBoc owkiopou Mopdwan ITAOn AnEVaVTL OTo
npoiov
KTA Oprfiokeupa KTA
KouAtolpa

KTA




Kpltnpla ylo TNV TUNUOTOTIOomon
Blounyavikwy ayopwv

Anpoypadika | Asltoupyka AyOpOOTLKEC NMeplotaon MNpocwmika
XOPOKTNPLOTLKG cuunepubopéc ayopdcg NOPOKTNPLOTLKG

Kevtpukr/ Avdaykn f oxtywa  Opoldtrnta otnv
QMOKEVTPW LEVD

Aettoupyia Guean / eykaupn mﬁxe?nn, oToug
npopnBeLV napadoaon avBpwrnoug kal

otig afieg

MéeyeBocg ALOLKNTLKOC Edappoyn ITAON QmEVaVTL
opyaviopoul MPOCaVATOAOUOC MPOLOVTOC oTov kivbuvo

TonoBeoia Yrapén kol elboc MéyeBoc ItabepoTnTa
ouvepyaciac péxpt  mapayyehioc OXECEWV ME
wpa npounBeutég

MNoAtikéc KTA KTA
npounBewwy

AyopaoTikd

KpLTrpla




2TOYELOT)

COMETA TNV TUNUOTOTIOMOT 0 ETIAEYETOL TO TN A/ T
TN AT OTOYEVOTG.

JIH emyeipnon avaAUEL TOV aQVTAYWVLIGHO OTNV Oyopd, TLG
LKOVOTNTEG KL TLG AOUVAULEG TNG, WOTE VO EVTOTIOEL KEVA
KOL EUKOLPLEG OE CUYKEKPLUEVA TN ATA TNG AyOPAS.




KpLtnpla yla tnv oTO)EVOT)

DEAKUOTIKOTNTO TUUOTOG
— MéyebBog kat avdmtuén
— AvTOoyWwVIOPOG OTO TUH
— lotopikr 1} evoeydpevN kepdodoplia
— loxUg ayopaoTwyv/ LoYUg tpopunBeutwy

D2upBatdnTo YE TNV ETALPELN
—2UUBATOTNTA PE TOUG OTPATNYLKOUG OTOXOUG
— Mepidlo ayopdg (peyebog, duvoulkoTnTa)
—JupBaToTnTa PE TIG SuVATOTNTEG, OO, AELTOUPYIO KaL TOUG
TIOPOUG TNG ETALPELDG

DEnineda oto)EVONG:
— MaQIkO LAPKETLVYK
— TUNMUOTOTIONUEVT OTPATNYLKY
— Eotiaopévn (e€etdikeupevn) otpatnytkn : Niche Marketing kat Multi-Niche
Marketing
— E&atouikevpévn ayopd : Micro Marketing




TomtoBetnon

L Mepidio otn prjun (share of mind)

» AnAadr va gical 6To PHUAAG TOU KOTAVOAWTY) OTAV OKEPTETAL
O TIPOIOVTA TOU KAGSOL Gov

U Ewkova g emiyeipnong otov eEAATN

» AnAadn mola ival n ELkOVA TOU TIPOIOVTOG 00U GE GUYKPLON ME
T OVTIOTOLY O TOU OVTAYWVIGHOU

L Auti n elkéva — B€on Tou TPOIOVTOG GTO HUAAO TOU
KATAVOAWTY — EKPpaleL o oxEon (avaloyia)
OVAECO OTNV TOLOTNTA KOL TO KOOTOG TOU TIPOLOVTOG




AVTOYWVIOOG

U Katavonon mg...
0 Aoprig TOU OVTAYWVLIO OV
0 Twv oTPATNYLIKWY ETILAOYWV TOU AVTAYWVLIGOU
0 Tnv anmdédoon TWV AVIAYWVIoTWYV (LEPISLa
aoyopas)
0 Tov kUukAo (wn G TTPOLOVTOG
0 Tov kUukAo {wr)g Tou KAGdOoU

U Ta peydAa epwtrjporta:
1 @EAW va yivw NyETNG TNG ayopds ov;

11 OEAW VA TIEPLOPLOTW CE EVO TN TNG AYOPAG
Hov;




AladopoTtoinon

AdoU EETACELG TIPOCEKTLKA TOV QAVTOYWVLOHLO ETILAEYELG TOV TPOTIO
LE Tov omoio oV Ba dtadopoToinBeig amd Toug AAAOUG.

>INV ouoia TIPETEL VO BPELG KAl VA KATOAXPBELG TOUG AOYOUG Lo TOUG
OTIOLl0UG OL TIEAATEG ayopAloUV ATIO CEVA KOL OXL OTIO TOUG
QVTOYWVLOTEG. AV TO BPEL auTO, TO TIPOCEXELG WG KOPN 0PBaApoY,
OnAad™, 6ev To AAANALELG TTOTE KL, LAALOTO, TO BEATIWVELG OGO
UTIOPE(G TTIEPLOOOTEPO.

3

\ —*
"

H eldotoldg dtadpopd cou HE TOV aAVIAYWVLIOHUO
OUVLOTA TO oA KatateBEV TG mapousiog cou
oTnVv ayopd.




MpoBoA v’ Mpoidv.  Teplhapfdvel  teYVIKA KOl

\ oUpBo)\lKa XOPOKTNPLOTIKA_ TOU npmovroq
AWTAG

@, gvpog - BaBog - VYog T[OlKl)\lO(Q, nooomtsq

oe KaBe idog, ouokevaOLA, HAPKA, ETIKETA,
gyyunon, eUTNPETNON HETA TNV TIWANON.

Alavopr TipoAGynon v Awxvoprj.  TeptapBaver  ta  KavaAx
dlavoprig,  Beopukoug  SapecolaPrnreg

(LeodlovTeg, TLX. ALOVEUTIOPOUG,

EtwTepd XOVOPEUTIOPOUG KTA.) TIOU Oa

epIBGANOV XpT]O'l}.lOT[OlT]eOUV TUTIOL KOl T[OGOTT']TEQ

TOUG, YEWYPAPLKT) KAAUYT, GUOIKN SLavopr)
KoL eTITIESO EEUTINPETNONG TNG TIEAATELQG.

v’ [1poBoAn. MepdapPdaver ™ Owadripon, TO Mrjvupa Kol To PECH, TNV
TIPOOWTILKT] TIWANOT, TNV €AoYy Kal apolfr] twv mwAntwy, tTnv mpowbnon
Twv TiwANocewv (sales promotion), TG ekBéoelg, To Selypata, TOULG
SLAYWVIOPOUG, TIG EKTITWOELG KOL T TIPOOPOpPEG, TN SnUooLOTNTA KoL TIG
ONMUOCLEG OXEDELS.

v ToAdynon. Mephapfdvel To VYOG TWV TIHWY, TN dLadopOoTIoMnaon Toug, TIG
EKTITWOELG, TNV WYUYOAOYLKT] TILOAOYN O KOl TOUG OPOUG TIANPWUTS.




Melyuoa Mapketivyk (Mpoiov)
U Miypa Mpoidvtog

U Mowdmta

U MNowiAia

U MNpocBeta
(CUUTIAN PWHOTLKE)

U MAnpodopia
O Tapmnéa
U Zuokevaoia, Zx£€dio...

Mo kaBe Ttpoiov ry utmpeoia:

d MepypdyPte ta factkOTEPA YAPAKTINPLOTIKA TOU. TL TO
1Olaitepo OLoBETEL,;

O MNepypdte Ta oPpeAN ToU. TL TTPOCPEPEL TO
OUYKEKPLUEVO TIPOLOV OTOV TTEAQTN;




Meiyua Mapketivyk (Mpoiov)

o [Tivakog oUYKEVTPWONG OESOUEVWY TOU AVTAYWVICLOU

TiyR

MAeovekTApaTa/

XapaKTNPIOTIKA

Méye0og/
Kepdogopia

EpTropikn
2TPATNYIKNA




Amtodacelg yla to MNpoiov

EUpocg kat pelypa
TLPOLOVTWYV ETALPELNC

Eva npoiov; MoAAad; Moleg KoL MOOEC KATNYOopLEC;
Mooca npoiovta ava Katnyopia;

Eidoc

TLelvay;

Xprioteg

Ze olov aneuBouvetal; MNMola Ta YapaKTNPLOTIKA TOU
xpnotn; TL wdeleleg anokopilel;

lbLotnteg

ZXEOLOLOUOC, XAPAKTNPLOTIKA, QVTLKELLEVLKEC KOl
UTTOKELMEVLKEC LOLOTNTEC, TTOLOTNTA KTA

ZUVOBEUTIKEC
UTtNPECLEC

Eyyunon, cuvtripnon, acdalion kol aAAEC
UTtNPECIEC

Napaywyn,
vAomoinaon ,

epappoyn

Av gival puoLKO TipOoioV, TIWCE MAPAYETOL KOl TOLa
UAIKQ ¥pnoLpomolouvTal; Av eival ultnpecia, mwc
TNV napEXoupe; TL urtodopecg YpeLalovtal;

JUOKEUQOLO

Ze TLTEPLEXETAL; TL unvUpaTa kol evOeiéelc Ba xeL;




DUAMNO epyaciog — AvVAAUOT AVIOYWVLIOOU

MapdayovTag

Eyw [AuvaTd
2 nueia

ASUvaTa
2 nueia

AVTOYWVIOTHG A

AvTaywvioThig B

Snuacia  yiof
TOV

KatavaAwTn

[MpoidvTa

Tipn

|I10|6'rr|Ta

Mkapa

YTrnpeoia

IA§|o1'r|oTia

IZTaeapéTnTu

|Ep1T£|pia

[PAuN eTaipeiog

TotroBecoia

|E|.|<pdV|or|

M£B0d0o¢g
NMwARocewyv

MoTwTIKA
MoAITIKR

|Ala<pﬁulon

|Image




Melyuo MapkeTivyk (Tiun)

OPATH A=IA = OPATA OOEAH /| OPATHTIMH

Mapketivyk Aglog: H dwadikaoia tou oxedlaopol, avamtuéng Kal
mpowOnong mpolovTwy Tou divouv oTov TIEAQTN €TUTIAEOV ODEAN Kol
VUNAOTEPN TIOLOTNTA OE CWOTH] TLUN.

310X 0G NG TLHOAOYNONG:

TioAOYNOM YL KEPON
TioAGYNo”M Yo adénon mMwArcewv
TLLOAOYNOM VLo AVTAYWVLOTLKO TIAEOVEK T QL
TioAOynoN yla tottoBETnon
> TLHOAGYNON YLA KOLVWVLKOUG OTOXOUG
Ztpatnyikn TipoAdynong yia Marketing cuvaderag:

TioAdynon Baotopévn otn Zritnon
TipoAdynon Paotopévn oto kAoTog
TioAdynon Baotlopévn ota KEPON
TipoAdynon BACLOPEVN OTOV OVTAYWVLIOHUO




- THOAG YN ON peyLoTOTOMONG KEPOWV: H TLun puBuiletal wote va
ETILITUYYAVOVTAL T LEYLOTA KEPON O€ oYEoN e TN {)INnom, Ta €000 KAl
TO KOOTOC
- TypoAdynon Kootog-Zuv (Cost-plus pricing): H tiun eivat ion pe to
KOOTOG TIAPAYWYNG CLV EVA OPLOHEVO TIEPLOWPLO KEPOOUCG.
- TypoAoynon KaBopiopévou MeyeBoug Atodotikotntag (Target-
Return pricing) — n TIUr] CUVOEETOL UE CUYKEKPLILEVT] LD ATTOO0GT
ertievouong (ROI, Return On Investment) otdyo.
- T(poAdynon Bacit{opevn omy aia (Value based pricing): H tiun
Bacherou OTNV TTPOYHOTIKA N UT[OKELpEVlKT] aELa YLl TOV KOTAVAAWTY O€
OUYKPLOT) LE EVOAAAXKTLKA TIPOTOVTA. (TT.Y. OYEOT TLUNG/aTtod00oNnG)
\Puxo)\oyu(ﬁ TLnoAoynon (Psychological pricing) H tiun puBpuifetat
WOTE VO EKpsra)\)\euewt qjuxo)\oyLKouq napayovreq (n X- 0.99%, pueplcn
TLUTG O€ CUYKEKPLUEVA PUYOAOYLKA OPLA TL.Y. KATW OTIO 20€, KATW Tt
100€, KTA)



TiypoAdynon Skim Pricing: YYnAEG TIMEG ap) LKA, KOL OTAOLOKT)
HElwomn Toug woTe va eTiiteLYOEL 0 PHEYLOTOG aPLOUOG TTWANICEWY YL
kdOe eminedo TG

—TinoAoynon Ateioduong (Penetration Pricing): Suvendyetal
YOUUNAT] TLUT YL TO TIPOTIOV 1) OTIOL0 OKOTIEVEL VO LEYLOTOTIOLN)OEL TOV
aplOud TwAroewv

— Tunpoatomonpévn TipoAoynon (Segmented Pricing):
TUNUaToToNo”M TNG TIUNG avAAoya LE TN CUCKEVO OO TOU TIPOLOVTOG
1] avAAoya PE TN YEWYPOADLKT) TIEPLOXT).

— AVVOULKY] TIHOAGYNON: EKTITWOELG KL EKTITWTLKA KOUTIOVLA, TLUEG
aVAAOYEG e TN {TNon o€ OEOOUEVES X POVIKEG OTLYEG, EKTITWOELG
AOYWw TTOCOTNTAG, TLLOAOYNOT SUO TUNHATWY,

— TiynoAOyN oM ATOKAELOMOU: TILLOAOYTOT) LE OKOTIO TOV OTIOKAELOUO
QVTAYWVLOTWV



Meilypa MapkeTivyk (Alovoun - 1)

v’ AlaVIKN

v Aueoa (Aladiktuo, Tayudpopeio, KatdAoyog)

v XovpLKn

v'Me 81krj oo SUvauN TWANCEWV Kal TTapadoaong
v'Me ouvepyarteg (e-food, Volt)

v'Me ouppeToyr o€ SLoyWVIoHOUG TIpounBeLwv




[poypappa MapkeTivyk (Atavoun)
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Biopnxaviko HapkKeTIvyK




[poypappa MapkeTivyk (Atavoun)
XTIOLMO OYEOMG E TOV TIEAXTN HE BAon TNV €podLACTLKY)

oAvoida:

v [poodEpovTag MoLOTNTA EEUTINPETNONG TOU TIEAXTN
v [1poodEPOVTAG EYKALPT AVTATIOKPLON

v ETIITUYYAVOVTOG LKOVOTIOINTIKO KOO TOG

v Edapuolovtag tnv KATAAANAN TTIOALTIKT) €PodLaG oV
TOU TEAQTN




®uUAAo Epyaoiag yla tnv EKtipnon tou
KavaAlov Alavoung

KavaAi Alavoung | KavaAl Aiavopng 2 Kavahi Aiavoung 3

EukoAia si1c600u

Cewypa@Ikn eyyuTnTa

KooTn

O Béocig TWV
AVTAYWVIOTWV

AIOIKNTIKEG EUTTEIPIES

AuvaTtoTnTeg
ETTAVOPWONG

Avaykeg Marketing




Meiyua Mapketivyk (MpowBnon)

0 Awadrjpion tou mpoidvrog
2 Me oo peoa; Moo katavour mopwy; MNota tpowBnon mpoiovtog
(AETITOUEPELEG)
0 OAokAnpwpévo peiypa mpowdnong
2 Kavte to apdidpoun dadikaoio emikovwviog
O Ztoxot g oAokAnpwpeévng emikovwviog Marketing
2 Xtiolo ™G papKag
2 Mpoodopd AnpodopLwv
2 Awoyeipion Gjtnong Kot XTioLo TTWANoEWY
2 Aladopotioinon poldvIwy
2 Emnpedote tnv avtiAnyn, otdon, kat cuptieptdopd Tou
KOTAVOAWTN




[poypoapupa Mapketivyk (MpowbBnon)

Moleg eivat ot KATAAANAOGTEPEG TEYVLIKEG TIPOWONONG
Yyl TNV ETMLYEIPTON KL TA TTPOLOVIA TNG;

v Awoprion

v Direct Marketing

v MpowBnon NwAnocewv

v ANMOCLEG ZYETELG

v NMpoowTtikeg MwAroeLg

v ETIKOLVWVIN ZTOUO E ZTOM




[TpowBnon - TumoL mpowBnonNg

e moroponos | KOTTOWVOAWTLKOG BLOLNXOAVLKO HAPKETLVYK
HEVEREEERSl MApPKETLVYK

Awadnrpion MNpoowrikeg MWANCELS
MpowOntiKeég evepyeleg MPowBNTLKEG EVEPYELEC
nwAnong TIWANONG
MNpoowmikeg mwAnoelg  Awadnuion
AnpooLeg oXEOELS AnUOOCLEG OXETELG

5 APECO HAPKETLVYK ALLECO PAPKETLVYK

ZUPTTANPWATIKOI TUTTOL:

+ Xopnyieg

« Eikdva opyaviopou/ eTaipeiag

« WYnoiakni kai AiadikTuakn Tpowonon
« AMQ:




2TOYOL MOpPKETLVYK

OL oTOYOL MAPKETIVYK MLOG ETILYELPTONG (TIPOLOVTOG)
givatl 6V0 €1dwv (TVTTWV):
¢ OLKOVOMLKOL (KOl £YOUV TTOGOTLKO YO POKTHP)
e AU&non Mepldiou Ayopdg
. « puBpov avamntuéng

&

. « kepdodopiag

. «  TIWAN|OEWV KOl OYKOU @@

% ZTPATNYLKOL (KoL £XOLV TIOLOTIKO YO POKTRPX)

lkavoTtoinon Twv MEAATWY,
KaAUTtepn moldtnta Tou TPoidvTog,
Kawvotopia,

Texvoloyikn Yriepoxr




Dailmer AG (Mercedes)

IkavoTtoinon meAaTwy dla TG Tapoyrg LYNANG oot Tag (premium)
QUTOKLVITTWV Kat GOpTNYwWV. AnpLoupyio VEwY TIEAATWY, VEWV TIPOLOVTWY,
£AQYLOTOTIOMOT XPOVOU TIAPOUCLOOT|G VEWV QUTOKLVITWY OTNV ayopd,
BeATiwoT) ATOTEAECHATIKOTNTOG EPYOOTACIWY KO SLASLIKACLWY, KAAMEPYELX
OMOOLKOU TIVEULATOG OTOUG UTIAAATAOUG, EUTIOPOUG KOl npopn@sursq

Bristol-Myers Squibb

Eotioon og mapoyr) utmpeotwy Kat SpacTnploTrTwy LYELAG KoL TIPOOWTILKNG
$povtidag, oe maykdopo eminedo, 6oL 1) eTatpeia propei va eivon No 1 No2
LLE TO VO TIPOODEPEL OTOUG ne)\arsq NG KAAUTEPQ TIPOLOVTA.

3M

Entiteuén eotag avénong kepdwv 10%. AVENON TOU PHEPIOUATOG TNG LETOXNS
KOTA 20 €wg 25%, amodoon olwv kepaaiwv 25%, TIWANCELG TOUAGYLOTOV
30% Qo vea TpolovTa.

General Electric

No yivel n o avtaywvioTikr) etatpeia otov koopo (Noa 1} No2) og kdBe

ETILUEPOUG ayopd. Na ETILITUYEL AVAKUKAWOT) amtofepdTwV 10 POpPES Kal va
auénoel to meplBwplo kEPSOUG 0To 16%.



AvAAUOT ATIOTEAECUATWVY

MNarti emiTevxOnkav n dev eMITELXONKAv o1 OTOXOI;

TI EI'INE;
Z€ OAOUG TOUG TOMEIC 3pAonG TNG ENIXEIPNONG

TI AEN EI'INE;
Z€ OAOUG TOUG TOHEIG dpAaonG TNG ENIXEIPNONG

M
M




MpoBAsyn MwAnocewv (1/2)

A0V TEpLypAPaTE HE KABE AETITOUEPELD TA TIPOIOVTA OA, TIG
UTIN PECIEG 00, TOUG TTIEAATEG, TIG AYOPEG KAL TN OTPATNYLKY
MAPKETLVYK, Elval KalpOg TIAEOV va TipooBeoeTe KATIOL apLlOuNTIKA
OTOLYELOL OTO ETILYELPTNUATLKO OO OYEDLO.

JXpnoipotoleiote to epyareio «MpdPAeyn MwArjoewv» amod TV
lotooeAida tou KEMEA yla va eTOlAOETE TNV TIPOBAEYN TWV
TIWAT|CEWV 0OG PUrjVa-pnva.

LOLTIpoPAEYELG OOG TIPETIEL VA YIVOUV BACEL TWV LOTOPLKWY TIWAT)CEWVY
(av UTIAPXOULV) , TIG CTPATNYLKEG LAPKETLVYK TIOU HOALG TIEPLYPAYATE,
TNV £PEVVA OLYOPAG TIOU EXETE KAVEL KOL TAL OTOLYELN TG AyOPAG OaG
oV (ow¢ Olabétete.




MpoBAsyn MwAnocewv (2/2)

- Artotelel BEATIOTN TPOKTIKY va K&vete duo TIPOLAEWELS :
1. «KaAUtepn ekTipnon», dSnNAadn] TL TIEPLUEVETE PEAALOTIKA

> «XELPOTEPN TEPITITWON», SNA LK XOUNAT] EKTIUNOT TNV oTtolx
elote olyoupog 0TL Oa teTU)ETE, doYETA TOU TL pUTtOpEl v cuBel
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Ap. MavAog Kihivting
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